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How Does It Work
Unique position in 

the industry

Enhances company 
project evaluation 

process

Additional 
customer channels

Goes to all 
members

Still in pilot phase
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Non-
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Website/
Digital 
Comms



SOCMA Staff Contacts
Paul Hirsh
Sr VP, Industry Development
and Strategic Partnerships
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571.348.5102
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571.348.5111

Owen Jappen
Sr Manager, Industry Relations 
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Jappeno@SOCMA.com
571.348.5105

Emylyn Noma
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Nomae@SOCMA.com
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SOCMA’s Referral Process

Customer 
connects  
with 
SOCMA 
tech. staff

SOCMA 
staff drafts 
Lead Sheet

Customer 
reviews & 
approves Lead 
Sheet

SOCMA 
distributes 
Lead Sheet

SOCMA compiles 
responses from 
interested 
manufacturers 
for requester Requester initiates 

outreach directly 
with 
manufacturer(s)



Sample Lead Sheet



Case Study



Thank you for participating in SOCMA’s pilot lead sheets service. Your project request was sent to all 

SOCMA member companies. Below is a list of companies that responded to us with interest in your 

project.  

Contact Company Email Address Office Phone 

John Smith ACME Chemicals John.smith@acme.biz  (555) 555-1234 

June Jones Global Specialties jjones@globalspecialties.biz  (444) 555-4321 

Dave York York Chemistry dave@yorkchemistry.biz  (321) 555-9876 

 

At this point in the process as the requesting company, you should contact the companies listed above 

directly for further discussion. SOCMA will send you contact information from additional companies as 

they come in on a rolling basis, or until you communicate to me that the project review period is closed. 

Since its launch, the lead sheets service has been received enthusiastically by SOCMA members. Feel 

free to forward additional projects to SOCMA in the future. Should your company receive project 

requests that do not fit your business objectives or manufacturing capabilities, you can use SOCMA as an 

outlet for these projects. 

 

How Do We 
Communicate



Whether your company is a batch, custom or specialty manufacturer 
understanding your facility’s capabilities helps us connect you to customers.

• Why collect information on company manufacturing capabilities?

• How will this information be used?

• What type of information is being collected?

Mapping Facility Capabilities



MANUFACTURING CAPABILITY MAPPING



MANUFACTURING CAPABILITY MAPPING



This program is provided by the SOCIETY OF CHEMICAL MANUFACTURERS AND
AFFILIATES (SOCMA) for informational purposes only. Determination of whether
and/or how to use all or any portion of this program or the information
provided in connection with it is to be made in your sole and absolute
discretion. Use of this program is voluntary. SOCMA does not make any
representations or warranties with respect to this program, its contents or
information provided. SOCMA does not make any representations, warranties or
promises regarding any company or its capabilities or performance.

Questions and Answers



Q&A Archive
Q1) Does the lead sheet provide annual 

production volume?

Q2) Will there be a fee as we move forward 
from the pilot phase?

Q3) Will the member companies receive the 
asking company’s contact information?

Q4) Can the lead sheet clarify if the company 
looking for support has technical knowhow 
or not?

A1) We work with the requester to compile as much 
information as possible; Any additional 
information will be provided upon request.  

A2) This service is a member only benefit that has no 
fee attached for either the requesting company 
nor the inquiring party. 

A3) No, this is confidential information. If the 
requesting company decides to move forward 
with any of the interested parties, they will 
contact you directly.

A4) We work with the requester to generate a lead 
sheet to be as complete as possible; all applicable 
information and details will be added.



Q&A Archive
Q5) Where do I submit my company’s 

manufacturing capability?

Q6) On the average, How many lead sheet 
does SOCMA get per month? How many 
are currently in the pipeline?

Q7) Will this presentation be made available 
to the attendees? Specifically the 
manufacturing capability chart?

A5) Please submit to Joe Dettinger:
dettingerj@socma.com
571.348.5111

A6) This is a new program launched in November. We 
continue to build awareness and currently have 
three active opportunities available; we are 
working with companies on additional sheets for 
the pipeline.

A7) As we continue to build out the program and 
database, we will continue to post information as it 
becomes available and developed.

mailto:dettingerj@socma.com
http://www.socma.com/products-services/chemical-manufacturing-lead-sheets/the-clearing-house


Q&A Archive
Q8) We think it’s important to get expected 

volumes, frequency of volumes – batch 
size. Also storage requirement like 
dedicated tanks, etc.

Q9) Is there an opportunity to expand the 
tool to include non-manufacturing 
requirement such as 
compliance/regulatory?

Q10) Can the lead sheet program include 
packaging services?

A8) We work with the requester to generate a lead sheet to 
be as complete as possible; all applicable information and 
details will be added, including but not limited to volume, 
frequency, batch size and tank hygiene.

A9) The service is flexible to accommodate non-
manufacturing requests. SOCMA affiliate member 
companies provide a wide range of products and services 
and can also benefit from this service. When we receive 
product and service requests they circulated in the same 
manner as manufacturing opportunities.

A10) Yes. The service is flexible to accommodate including 
packaging/repacking services, and other non-
manufacturing processes.



Q&A Archive
Q11) Are there thoughts to reopen SOCMA 

marketplace webpage that used to 
connect leads customers to SOCMA 
member companies

Q12) How do you maintain confidentiality of 
the business relationship that will result? 

Q13) Consider adding a box for special 
analytical requirements.

A11) As part of our commercial services refresh, the lead 
sheet service, and mapping manufacturing capabilities 
project, we intend to bring back those connections 
SOCMA was able to facilitate through its marketplace 
webpage. Further expansion of this service will be 
evaluated based on member input and interest.

A12) SOCMA considers requester contacts and self-
identified respondents to be confidential.

A13) Through member input, we continue to evaluate 
and update the lead sheet. This information as well as 
others are being considered moving forward.



Thanks to all 

attending 

companies!



Webinar on California’s 

Prop 65: Case Studies and 

Compliance Strategies

February 27, 2019

1:00pm Eastern

Cowboys & Chemicals at 

Specialty & Custom 

Chemicals America

Omni Fort Worth
February 11-14, 2019

250+ Registered for Monday’s 

Networking Event

1000+ Attendees for the Trade Show
REGISTER:

www.socma.com
/meetings
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