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Which best describes your company’s role in the chemical industry?

Company Type

B Chemical Manufacturers M Service Providers
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Based on your current projections, what is your company's growth outlook

for 2025?

2025 Growth Projections 2025 Growth Projections
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How would you assess the current availability of specialty chemical

manufacturing capacity at your facility/facilities?

2025 Capacity Capacity: 2024 vs. 2025
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Have you noticed an increase in inquiries or orders driven by the need for

local or regional supply over the past 18 months?

Supply Chain Localization Trends

Yes, as part of risk mitigation strategies
Yes, driven by customer demands

Yes, due to supply chain disruptions

Yes, in response to trade policies and tariffs
Yes, due to cost or operational advantages

No, we have not observed a notable shift

No, but we anticipate this trend increasing
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Over the next 3-5 years, which sectors do you believe demonstrate the

greatest growth potential for specialty chemicals?

Sectors Poised for Growth (3-5 Year Outlook) 2024 Most Active Market
Segments

Electronics & Semiconductors
Energy & Battery Materials
Pharmaceuticals & Life Sciences

Agrochemicals & Crop Protection

Coatings, Adhesives & Sealants

Personal Care & Cosmetics
W Energy/Electronics ® Pharma
Water Treatment & Environmental Solutions

Agro CASE
Plastics & Polymers W Oil/Gas B Biomanufacturing
Catalyst
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Over the next 3-5 years, which areas of automation, technology

enhancements, or process modernization is your company prioritizing to
improve competitiveness and performance?

Unlocking Growth Opportunities (3-5 Year Outlook)

Process optimization

Marketing and sales

Data analysis and decision-making
Research and development
Supply chain automation
Inventory management

Customer service

No digital transformation efforts planned

0% 5% 10% 15% 20% 25%
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What do you anticipate will be the greatest operational risk impacting your

business in 2025?

Operational Risk

Supply chain disruptions
Escalating business costs
Market demand volatility
Workforce challenges

Regulatory Inconsistencies

Implementation of digitization

0% 5% 10% 15% 20% 25%
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As the business environment evolves—driven by global and economic

shifts and changing customer demands—what key actions is your company
planning to take in 2025 to drive growth?

2025 Key Growth Strategies

Exploring new markets to capture growth opportunities

Reducing operational costs through efficiency improvements or
workforce adjustments

Developing new products, technologies or services to stay
competitive

Expanding market share to strengthening position within
existing markets

Adjusting pricing strategies to offset rising costs

Pursuing mergers, acquisitions, or partnerships for strategic
growth

0% 5% 10% 15% 20% 25%
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Given the new U.S. administration’'s use of tariffs as a policy negotiation tool, how

is your company strategizing to mitigate cost volatility and operational risks amid
potential trade fluctuations in 2025?

Strategies for Mitigating Cost Volatility & Trade
Risks in 2025

Exploring Alternative Sources
Diversifying Supply Chains

Supporting Localization/Regionalization
Adjusting Strategies to Control Costs

Negotiating Better Terms

Absorbing Costs

0% 5% 10% 15% 20% 25%
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PRAGMATIC CONFIDENCE

Adaptability and Strategy
(Startegic Agility, Adjusting to
Change, Methodical)

25%

Strong Optimists (No
Boundaries, Strategic & Endless

Opportunity)
13%

< Uncertainty (Unknowns,

Volatility, Turbulence)
37%

Optimism (Measured Growth,

Startegic Planning)
25%
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What’s Next

 Exhibitor Showcases
8:40am-10:30am

* Exhibit Hall Open
10:30am-5:30pm

* Driving Innovation Through Al and
Next Generation Products
2:00pm-2:30pm
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